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Item 7.01. Regulation FD Disclosure
 

On March 5, 2018, Rennova Health, Inc. (the “Company”) issued a press release announcing that Seamus Lagan, our Chief
Executive Officer, would be interviewed on Uptick Newswire’s “Stock Day” podcast with Everett Jolly. A copy of the press release is
attached hereto as Exhibit 99.1 and a transcript of the interview is attached hereto as Exhibit 99.2.

 
The information furnished pursuant to this Item 7.01, including Exhibits 99.1 and 99.2, shall not be deemed “filed” for purposes of

Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section,
and shall not be deemed to be incorporated by reference into any filing of the Company under the Securities Act of 1933, as amended, or
the Exchange Act, except as shall be expressly set forth by specific reference in such filing.
 
Item 9.01. Financial Statements and Exhibits
 
 (d) Exhibits
 
Exhibit No.  Exhibit Description
   
99.1  Press Release dated March 5, 2018
   
99.2  Transcript of Interview of Seamus Lagan
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SIGNATURES
 

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its
behalf by the undersigned hereunto duly authorized.
 
Date: March 6, 2018 RENNOVA HEALTH, INC.
   
 By: /s/ Seamus Lagan
  Seamus Lagan
  Chief Executive Officer
  (principal executive officer)
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Rennova Health, Inc. President and CEO, Seamus Lagan Returns to Uptick Newswire’s “Stock Day” Podcast for 2018 Operational
Update
 
WEST PALM BEACH, Fla. (March 5, 2018) – Rennova Health, Inc. (OTCQB: RNVA), (OTCQB: RNVAW)  (“Rennova” or the
“Company”), a vertically integrated provider of industry-leading diagnostics and supportive software solutions to healthcare providers that
recently announced the acquisition of its second Rural hospital, announces interview of CEO Seamus Lagan, on Uptick Newswire’s “Stock
Day” podcast with Everett Jolly.
 
“Rennova Health has weathered a couple of very difficult years,” said Jolly. “It seems that with the opening of the hospital in Oneida in
August 2017 and subsequent agreement to purchase a second larger hospital 38 miles away in Jamestown, you are on your way to
rebuilding some decent revenue and value in Rennova.”
 
The company’s purchase of two geographically synergetic hospitals in rural Tennessee has opened the door for predictable revenue and
growth moving forward. Rennova Health expects the implementation of this model will prove positive for the company and its
shareholders and expects significant improvements in revenue and shareholders’ equity throughout 2018.
 
“Our hospital in Oneida is benefiting from increasing numbers of patients and billing each month since opening,” said Lagan. “The
purchase of a second much larger hospital within one hour’s drive from Oneida will create opportunity for numerous efficiencies between
the two facilities and allow us to further treat a large number of the patients that Oneida sends to other hospitals each month for operations
and other treatments.”
 
To listen to the full interview please click here to the following link: https://upticknewswire.com/wp-content/uploads/2018/02/Uptick-
Network-RNVA-Interview-2-26-18.mp3
 
About Rennova Health, Inc.
 
Rennova provides industry-leading diagnostics and supportive software solutions to healthcare providers, delivering an efficient, effective
patient experience and superior clinical outcomes. Through an ever-expanding group of strategic brands that work in unison to empower
customers, we are creating the next generation of healthcare. For more information, please visit www.rennovahealth.com.
 
Forward-Looking Statements
 
This press release includes “forward-looking statements” within the meaning of the safe harbor provisions of the United States Private
Securities Litigation Reform Act of 1995. Actual results may differ from expectations and, consequently, you should not rely on these
forward-looking statements as predictions of future events. Words such as “expect,” “estimate,” “project,” “budget,” “forecast,”
“anticipate,” “intend,” “plan,” “may,” “will,” “could,” “should,” “believes,” “predicts,” “potential,” “continue,” and similar expressions are
intended to identify such forward-looking statements. These forward-looking statements involve significant risks and uncertainties that
could cause the actual results to differ materially from the expected results. Additional information concerning these and other risk factors
are contained in the Company’s most recent filings with the Securities and Exchange Commission. The Company cautions readers not to
place undue reliance upon any forward-looking statements, which speak only as of the date made. The Company does not undertake or
accept any obligation or undertaking to release publicly any updates or revisions to any forward-looking statements to reflect any change in
their expectations or any change in events, conditions or circumstances on which any such statement is based, except as required by law.
 
   



 
 
Contacts:
Rennova Health
Sebastien Sainsbury, 561-666-9818
ssainsbury@rennovahealth.com
 
Investors
LHA
Kim Golodetz, 212-838-3777
Kgolodetz@lhai.com
or
Bruce Voss, 310-691-7100
Bvoss@lhai.com
 
About Uptick Newswire and the “Stock Day Podcast”
 
Uptick Newswire is a private company reaching out to the masses keeping investors and shareholders up to date on company news and
bringing transparency to the undervalued, undersold, micro-cap stocks of the market and is the sole producer of the Uptick Network “Stock
Day” Podcast. The Uptick Network “Stock Day” Podcast is an extension of Uptick Newswire and has recently launched the Video
Interview Studio located in Phoenix, Arizona with its new host Kathryn Donnelly.
 
Source: Uptick Newswire
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Rennova Health, Inc.
Interview with Uptick Newswire
 
Jolly: On today’s show, you’ve been asking for it. They were back on the show probably about a year ago, January the 18 th to be exact.
There’s been a lot of talk about this company and I thought we’d reach out to them and get them back on the show and find out what’s
going on. I’m talking no other than Rennova Health Inc., they trade on the OTCQB, ticker symbol RNVA. Their market cap is around $2
million, I think they’re grossly undervalued. I have a better chance of getting ahold of the president than this guy; this guy is a very busy
guy, we’re talking about Seamus Lagan, he’s the CEO and President of Rennova Health. Seamus welcome back to the show, I greatly
appreciate it.
 
Lagan:Everett, I appreciate the invitation, thanks for having me.
 
Jolly: You know there’s been a lot of talk, you took over the new hospital in August 8 th, 2017. But recently you announced another
acquisition of a second rural hospital. Why do you like these rural hospital sectors?
 
Lagan: Everett, they, the rural hospitals have a strong support from the local community and, I believe they are a pretty predictable revenue
source for us. As you know we have had a couple of very difficult years financially, we were very heavily focused in the diagnostic sector,
substance abuse sector in Florida and that’s been a difficult sector to get paid on. So we believe that the change in focus to rural hospitals
where there is a need in the local community for this service, is a more reliable revenue source for us, one that we should get paid for; look
we’ve done quite a bit of diligence in these little rural hospitals and people have said to us, you know a lot of them fail, that is true. But if
you look at the majority of hospitals that fail it’s because they’ve been encumbered with fairly significant mortgages on their local property
with a local bank and it’s difficult for them to service those mortgages and pay that level of debt off. So, our structure allows us, with the
parent company being public, to provide the funding from there, and hopefully not encumber the local property with any debt in the local
banks. So, we like it, we see the whole government structure at the minute, the tax cuts, all of those things providing advantage to this little
rural hospital marketplace for the next few years.
 
Jolly: Well you know speaking of the hospital you picked up in Tennessee, Oneida, Tennessee; you guys picked it up really for a dime. The
whole inclusive package was a million dollars, it’s probably worth five million dollars. The reason why I ask you these questions is that in
the hospital you guys have three divisions. You have a clinical laboratory operation, then the hospital and then your software. Can you
break it down where we’re at, and how those incomes come in, and what you project for 2018?
 
   



 
 
Lagan: The hospital itself is mainly emergency room access, that’s the gateway, so we have a number of patients that then stay in the
hospital. We also have a number of patients that require operations, particularly in Oneida, the small – as you said - $1 million we bought it
for. And your valuation of $5 million is probably close to accurate. So, the small hospital we send out quite a number of patients from that
hospital to hospitals in the adjoining areas and for example it’s probably 50 a month. Last month was exceptionally high, when we needed
beds and we needed operations and we had to send out about 80 patients. So, this acquisition that we are trying to complete at the moment –
it’s 38 miles down the road, less than one hour. Hospital is two to three times larger, it’s actually 85-bed hospital, much bigger surrounding
population, more services. It’ll allow us to send quite a significant number of the patients that we’re sending out of Oneida; it’ll allow us to
send them over there and retain that revenue. So, we think that this is a smart move for the company, again local geographic location, there
will be synergy in employment and purchasing and it allows us to service that local community that needs a service and benefit from the
revenues we can retain.
 
Jolly: Where are we at in the process of purchasing the second hospital? Can you tell us as much as you can about that?
 
Lagan: We disclosed publicly that CHS are the seller, they are focusing on their much bigger hospitals and from our perspective – you
mentioned earlier – Oneida, we did buy it out of bankruptcy. We weren’t in a great financial position over the last couple of years, so that
was an obvious first step if you like. This is a fully operating hospital, so we’ll have a much faster benefit from the revenue; it is in
operation, we will be able to send the patients over from the other hospital effective immediately. So, we’re moving to close on that
hospital in the second quarter here, as early in the second quarter as is possible. At this moment in time we have an integration team. You
mentioned software, it’s well publicized we built a strong IT software division and our historical lab business, so we’re now able to utilize
that team for the integration of this new acquisition and they’re actually on site at the moment, as we speak going through all the systems
and integration to try and ensure a nice smooth transition. The seller, to be honest, has been pretty generous in facilitating a transition over
time of some of the services. So even after we take ownership, we can rely on the seller to provide some of the services – for a fee of
course – for as long as we need them, for a short period of time.
 
Jolly: You’ve been listening to Seamus Lagan, he is the CEO and President and director of Rennova Health Inc., they trade on the OTCQB,
ticker symbol RNVA. I believe it’s grossly undervalued here at a half a penny. You know getting back to the Oneida hospital, I’ve been
doing some research. My hat is taken off to you, you guys decreased the admin by $1.3 million, you reduced the headcount, I believe the
headcount now is probably about 120. But more importantly are you guys projecting that you’ll do between $10 - $12 million from that?
 
Lagan: Oneida itself, we have stated publically that the hospital historically collected over $1 million, or approximately $1 million a month
in revenue. We have said and continue to believe we will exceed that, so that plus bolting on the second hospital – which is two to three
times that size – should give us a significant bump in revenue for 2018. Look forward to being back out of the doldrums we’ve experienced
for the last couple of years here.
 
   



 
 
Jolly: You know about a year ago, you guys were on the NASDAQ, do you have any plans to return to that platform?
 
Lagan: We hope to, obviously we did assume a lot of debt in the parent and that, we didn’t meet the requirements for the net equity. We
believe that a lot of the debt will be converted to equity throughout this year, and that will allow us to hopefully qualify for a full listing
again or listing on an exchange sometime before the year is out.We don’t have definite plans as we speak but it’s obviously our ambition,
and I believe it’s a better platform for our investors and shareholders.
 
Jolly: If I was listening to this interview, and I just discovered your company Rennova Health, ticker symbol RNVA, why should I go out
and buy this stock today?
 
Lagan: I think that anyone looking at our company will see the last couple of years have been very difficult. I hope there is an appreciation
that we have weathered our way through that. It’s not been pretty for our shareholders, many of them are suffering the losses as am I, as the
largest private investor of the company, over a couple of years ago now. So, I think that anyone seeing this acquisition strategy and
recognizing the benefit that the rural hospitals will deliver in revenue, along with the infrastructure that we have in place. This is a good
recovery situation, we should come out of 2018 a lot stronger and well positioned for further acquisition and further growth in this sector.
 
Jolly: I want to give a disclaimer myself, I currently own 400,000 shares of this company that I have bought in the open market. In closing
is there anything we didn’t get to touch upon that you would like to illustrate to the listeners out there?
 
Lagan: I think you covered quite a lot of it, you hit the key points. Obviously, we have secured a lot of outside capital in 2016 and 2017. I
think we are well positioned, as I said, to see our revenues grow to where our levels of debt are pretty insignificant compared to revenue as
this year goes on. Obviously, that was not the case for the past two years and I believe it hurt us in the marketplace. I think that once we get
the next couple of quarters over and people are more assured that that growth is actually taking place, I think you’ll see a different
valuation on our company before the year is over.
 
Jolly: Well, I’m a fan of management, I’m a fan of the company. Like I said I put my money where my mouth is. I own 400,000 shares I
bought in the open market. I wish you nothing but continued success. Hopefully you will come back on the show in 30 or 40 days and give
us all an update.
 
Lagan: I appreciate the opportunity, thank you for having me.
 
   



 


